
Great salespeople know that most people don’t want to buy 
furniture, a mattress, or tires - they want to buy

3 ways to Increase Your Average Sale
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Listen to your customer to learn what they need. It’s your job to help 
them see the beauty, functionality, and experience by making sugges-

tions for them that are not for your personal gain as a salesperson.

Great salespeople provide this by:

If your product suggestion doesn’t help the customer, 
DO NOT suggest it.


